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In April 2023, we surveyed 2,300 individuals over 

the age of 50 who work with a financial advisor 

and have at least $250,000 of investable assets. 

Investors lack confidence in 2 largest sources of retirement income:

Peace of Mind
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Investors want to feel secure from market volatility and a shortfall in Social Security. Reliable 

income gives them the financial security and peace of mind to live their life free from the daily 

stress of an uncertain tomorrow.

Concerned the performance of their investments 
will impact the amount they can safely spend

Concerned Social Security payments 
will be reduced in the future

AS A RESULT, STABILITY AND SECURITY ARE THE TOP FOCUS AREAS OF RETIREMENT PLANNING

Say generating stable 
income to cover basic 
expenses is a top focus

71%
Say not having to worry on a 
daily/weekly basis about 
investments  is a top focus

65%

On average, Social Security 
contributes 31% to retirement income 

On average, investments comprised of stocks     
& bonds contributes 28% to retirement income

83%78%
S O C I A L  S E C U R I T Y S T O C K S  &  B O N D S
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Self-Insuring Retirement
In the absence of reliable income, retirees resort to their own solution – self-insuring their 

retirement. Lifelong dreams and unforgettable moments are deferred today in the pursuit of 

financially securing tomorrow. This introduces a new risk – regret.  

Concerned they will 
outlive their savings

Concerned inflation will 
erode their spending power

61% 86% 74%
Of retirees say expenses are higher than 
they expected when they first retired

Of retirees are limiting their spending 
to protect against future unknowns

The 50/50 chance that many will live well beyond the age of financial 
security makes longevity a risk, not a reward.
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49%
86
Average age at which respondents 
would be worried about not having 
enough money 

Chance a healthy 
individual lives past 
90 years old1

Years 
Old

A N D
Y E T

90%
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Significant Opportunity for Advisors
Tremendous opportunity to engage with clients on innovative retirement income solutions that 

differentiate you as a financial planner and capture a greater percentage of assets as a result.

have had minimal or no discussions 
with their financial advisor on income 
solutions

of retirement income is from a product that 
delivers monthly income for a set period (e.g., 
annuities) on average

have 40% or more of their assets 
held away from their financial 
advisor

would choose to work with a different 
financial advisor due to lack of retirement 
income solutions

of respondents are interested in a 
product that delivers monthly 
income until the age of 100
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90%

31%

9% 40%

25%

With the right solution, there's room to grow and capture assets held away:

You can set yourself apart and attract new clients:
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Conclusions
Armed with a broadly accessible solution that delivers high, reliable income, financial advisors 

will be able to transform the entire experience of retirement for their clients. By offering a 

product that alleviates concerns about overspending, advisors can help clients with the 

confidence and peace of mind to enjoy more moments today, and experience more 

tomorrow.

Contact us to learn more
 contact@cagrsquare.com                  307-200-2803
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Respondents
In April 2023, we surveyed 2,300 individuals over the age of 50 that utilize a financial advisor and 

have at least $250,000 of investable assets. 

50–64 65–74 75–89

AG E

42%

14%

44%

Male Female

51%49%

E M P L OY M E N T

63%

20%

17%

Fully Retired

Semi-retired, working part-time

Working full-time, other

I N V E S TA B L E  A S S E T S

42%

27%

31%

$250–$500K

$500–$1M

>$1M

G E N D E R
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About CAGR SQUARE LLC
CAGR SQUARE LLC has a simple mission: financial security for all. Powered by expertise in sourcing, structuring, 
and risk management, we seek to democratize access to financial services.

ENDNOTES

1. Based on the life expectancy for a 65-year-old man using Society of Actuaries 2012 mortality tables improved to 2022.
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DISCLOSURES

The report contained herein has been prepared solely for informational purposes and does not represent investment advice or provide an 
opinion regarding the fairness of any transaction to any and all parties nor does it constitute an offer, solicitation or a recommendation 
to buy or sell any particular security or instrument or to adopt any investment strategy. Charts and graphs provided herein are for 
illustrative purposes only. The information contained herein is not research and should not be treated as research. The information 
contained herein does not represent valuation judgments with respect to any financial instrument, issuer, security or sector that may 
be described or referenced herein and does not represent a formal or official view of CAGR SQUARE.

It should not be assumed that Stone Ridge will make investment recommendations in the future that are consistent with the views 
expressed herein or use any or all of the techniques or methods of analysis described herein in managing client accounts. CAGR SQUARE
and its affiliates may have positions (long or short) or engage in securities transactions that are not consistent with the information 
and views expressed in this report.

There can be no assurance that any investment strategy or technique will be successful. Historic market trends are not reliable 
indicators of actual future market behavior or future performance of any particular investment, which may differ materially, and should 
not be relied upon as such. The investment strategies, techniques or philosophies discussed herein may be unsuitable for investors 
depending on their specific investment objectives and financial situation.

The information provided herein is valid only for the purpose stated herein and as of the date hereof (or such other date as may be 
indicated herein) and no undertaking has been made to update the information, which may be superseded by subsequent market 
events or for other reasons.

Information furnished by others, upon which all or portions of the information contained herein are based, are from sources believed 
to be reliable. CAGR SQUARE makes no representation as to the accuracy, adequacy or completeness of such information and has 
accepted the information without further verification. No warranty is given as to the accuracy, adequacy or completeness of such 
information. No responsibility is taken for changes in market conditions or laws or regulations and no obligation is assumed to revise 
the information contained herein to reflect changes, events or conditions that occur subsequent to the date hereof.

Nothing contained herein constitutes investment, legal, tax or other advice nor is it to be relied on in making an investment or other 
decision. Legal advice can only be provided by legal counsel. Before deciding to proceed with any investment, investors should review 
all relevant investment considerations and consult with their own advisors. Any decision to invest should be made solely in reliance 
upon the definitive offering documents for the investment. CAGR SQUARE shall have no liability to any third party in respect of the 
information contained herein or any actions taken or decisions made as a consequence of the information set forth herein. By accepting 
this report, the recipient acknowledges its understanding and acceptance of the foregoing terms.
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